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Item 2.02. Results of Operations and Financial Condition.

On November 11, 2014, Gevo, Inc. (the “Company”) issued a press release announcing the Company’s third quarter 2014 financial results. A copy of this
press release entitled “Gevo Reports Third Quarter 2014 Financial Results” is furnished as Exhibit 99.1 to this Current Report on Form 8-K and is
incorporated herein by reference.

As previously announced, on November 11, 2014, the Company held a conference call to discuss the Company’s third quarter 2014 financial results. A copy
of the conference call transcript is furnished as Exhibit 99.2 to this Current Report on Form 8-K and is incorporated herein by reference. This transcript has
been edited to facilitate the understanding of the information communicated during the conference call.

 
Item 9.01. Financial Statements and Exhibits.
 

(d) Exhibits.
 

 99.1 Press release, dated November 11, 2014, entitled “Gevo Reports Third Quarter 2014 Financial Results.”
 

 99.2 Transcript of earnings conference call held on November 11, 2014.

The information contained herein and in the accompanying exhibits shall not be incorporated by reference into any filing of the Company, whether made
before or after the date hereof, regardless of any general incorporation language in such filing, unless expressly incorporated by specific reference to such
filing. The information in this report, including the exhibits hereto, shall not be deemed to be “filed” for purposes of Section 18 of the Securities Exchange
Act of 1934, as amended, or otherwise subject to the liabilities of that section.
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Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned
hereunto duly authorized.
 

Gevo, Inc.

By:  /s/ Mike Willis
 Mike Willis
 Chief Financial Officer

Date: November 14, 2014



Exhibit 99.1
 

Gevo Reports Third Quarter 2014 Financial Results

Producing Isobutanol at Luverne and Commencing Sales into the Chemicals and Fuel Blendstock Markets
 

 •  Reports EPS of ($0.01)
 

 •  Ended the third quarter with cash and cash equivalents of $14.0 million
 

 •  Isobutanol production rates accelerate following the commissioning of the final phase of capital equipment for Side-by-Side operational mode
 

 •  Total supplying Formula 1® racing fuel containing Gevo’s renewable isooctane
 

 •  Gulf Racing Fuels selling high performance fuels using Gevo’s renewable isobutanol

ENGLEWOOD, Colo. – November 11, 2014 - Gevo, Inc. (NASDAQ: GEVO) today announced its financial results for the three months ended September 30,
2014 and provided an update on recent corporate highlights.

Luverne Update

The business plan associated with the Side-by-Side operational mode (SBS) at the Company’s Luverne, MN, plant, originally outlined publicly in March
2014, remains firmly on track. Gevo is producing both isobutanol and ethanol at commercial rates and has commenced selling isobutanol into the specialty
chemicals and gasoline blendstock markets. With the final phase of capital equipment for SBS deployed in the third quarter, Gevo is positioned to increase
isobutanol production rates at the Luverne facility, with an ultimate goal of producing 150-200 thousand gallons of isobutanol per month in one fermenter,
while producing up to 1.5 million gallons of ethanol per month in the other three fermenters.



In the third quarter, Gevo:
 

 •  Decreased the plant-level EBITDA loss for the quarter by almost 70% as compared to the 1st quarter of 2014;
 

 •  Produced isobutanol and ethanol concurrently, shipping both products in rail car quantities;
 

 •  Achieved a doubling of isobutanol batch sizes and a 50% reduction in isobutanol batch turnaround times;
 

 •  Began selling isobutanol as a “drop-in” into the chemicals and fuels markets, achieving targeted sales prices of $3.50-4.50 per gallon; and
 

 •  Began selling iDGs™, the animal feed from the isobutanol side of the Luverne plant.

“We remain extremely pleased by the progress at Luverne under the SBS. Our isobutanol volumes, rates, quality and costs are improving as per the
projections in our original SBS plan. We have been successful in managing infections as we work through the isobutanol process improvements. We are
focused on increasing the number of isobutanol gallons per batch, reducing the turnaround time between batches and driving production costs down, all while
avoiding process upsets. We continue to optimize our isobutanol production process with the expectation of achieving production levels of 50-100 thousand
gallons of isobutanol per month by the end of 2014,” said Dr. Patrick Gruber, Gevo’s CEO.

“Even before purification, isobutanol purity levels have been at 95%, excluding water, which has exceeded our targets. At the same time, isobutanol
production costs continue to improve, and importantly, based on Luverne data, we can see that our long-term isobutanol production cost targets remain
achievable with incremental process improvements. The team at Luverne has done a very good job implementing the SBS, moving down the isobutanol
learning curve while successfully operating the ethanol side of the plant,” Gruber added.

“Operating under SBS has dramatically improved the cash flow profile of the plant. Our operating loss at the plant has decreased by almost 70% as compared
to the first quarter of this year, and in August, we came close to achieving our target of EBITDA breakeven at the plant while producing both isobutanol and
ethanol. Luverne has proven to be a strong production site with good corn basis, good animal feed prices, and good logistics. Going forward we will continue
our efforts to increase production and sales of isobutanol, and achieve EBITDA positive results at the Luverne site,” he said.



Other Recent Highlights

On October 21, 2014, Gevo announced that it is selling renewable isooctane to Total for formulation into Formula 1® racing fuel. The Total racing fuel
incorporating Gevo’s renewable isooctane is being used by the Infiniti Red Bull Racing team, which has achieved Grand Prix victories in Canada, Hungary
and Belgium. Gevo has worked closely with the teams from Total Additives & Special Fuels and Total R&D who have successfully blended renewable
isooctane into Formula 1® racing fuel formulations. Isooctane is a valuable gasoline additive, used to increase knock resistance, improve energy density, and
lower the RVP (Reid Vapor Pressure) of the finished fuels. Gevo’s renewable isobutanol from the Luverne facility is being converted into bio-isooctane at its
biorefinery in Silsbee, TX, operated in collaboration with South Hampton Resources, where Gevo also produces its renewable jet fuel and para-xylene. Gevo
and Total are proud to have enabled this new fuel technology for Formula 1®, and validated it through Total’s long standing collaborations with Renault Sport
F1 and partner teams.

On September 30, 2014, Gevo announced that it is selling renewable isobutanol to Gulf Racing Fuels for their new line of marine and off-road fuels. The new
biofuels are designed to meet Gulf Racing Fuels’ requirement for an oxygenated off-road fuel. The renewable isobutanol is being produced at Gevo’s Luverne
facility. Initially, Gulf Racing Fuels intends to create three new fuels that will target marine uses and all-terrain vehicles (ATV). Each fuel will use an
isobutanol blend of approximately 16.1%, designed to deliver lower emissions and superior performance characteristics. These fuel blends are also designed
to meet EPA emission requirements for marine and off-road engines without suffering from water solubility issues. The overall market opportunity in the U.S.
for marine and off-road fuels is estimated to be over 1.7 billion gallons per year as reported by the EIA Annual Energy Outlook.

As previously announced, on August 5, 2014, Gevo closed an underwritten public offering of 30,000,000 shares of common stock and warrants to purchase
an additional 15,000,000 shares of common stock. The gross proceeds to Gevo from this offering were approximately $18 million, not including any future
proceeds from the exercise of the warrants.



Financial Highlights

Revenues for the third quarter of 2014 were $10.1 million compared to $1.1 million in the same period in 2013. The increase in revenue during 2014 is
primarily a result of the production and sale of approximately $9.2 million of ethanol and distiller’s grains following the transition of the Luverne plant to the
SBS.

During the third quarter of 2014, hydrocarbon revenues were $0.8 million, primarily related to the shipment of bio-jet fuel to the U.S. military during the
quarter. Gevo also continued to generate revenue during the third quarter of 2014 associated with ongoing research agreements.

Cost of goods sold increased by $7.0 million during the three months ended September 30, 2014, as compared to the same quarter in 2013, due primarily to
the increased production activity at the Luverne plant under the SBS. Gross loss was $1.6 million for the three months ended September 30, 2014. After
deducting $1.4 million of depreciation expense, the cash gross loss was $0.2 million for the third quarter of 2014.

Research and development expense decreased by $1.8 million during the three months ended September 30, 2014, as compared to the same quarter in 2013,
due primarily to a $0.6 million reduction in salary and consultant-related expenses, as well as a $0.8 million decrease in expenses at the hydrocarbons demo
facility located in Silsbee. In the third quarter of 2013, Gevo incurred expenses associated with the building of the bio-PX reactor at the hydrocarbons plant
under its agreement with Toray, which was substantially completed in the third quarter of 2013.

Selling, general and administrative expense decreased $3.1 million during the three months ended September 30, 2014, as compared to the same quarter in
2013, due primarily to a decrease of $2.1 million in legal expenses, largely related to litigation matters, and a decrease of $0.6 million in compensation-related
expenses.

The Company expects an increase in expense associated with its ongoing litigation with Butamax Advanced Biofuels, LLC (“Butamax”). Although the U.S.
District Court has temporarily stayed the litigation with Butamax involving certain patents, on September 3, 2014, the Delaware District Court issued an
order, setting a trial date of August 24, 2015 for Case Nos. 1:12-cv-01036-SLR, 1:12-cv-01200-SLR and 1:12-cv-01300-SLR, and a trial date of April 25,
2016 for Case Nos. 1:12-cv-00298-SLR, 1:12-cv-00602-SLR and 1:12-cv-01014-SLR. As a result of this order, the Company expects that it will continue to
incur significant costs related to its involvement with the foregoing legal proceedings for the foreseeable future.



Interest expense in the third quarter of 2014 was $2.6 million as compared to $1.7 million in the same period in 2013. The increase was primarily a result of
the increased debt associated with the Whitebox financing completed in May 2014.

The company reported a non-cash gain of $4.9 million during the third quarter of 2014 related to changes in the fair value of its derivative warrant liabilities
and embedded derivatives contained in the convertible notes issued in 2012 (2012 Notes). Gevo reported a $1.6 million gain during the third quarter of 2013
associated with changes in the fair value of the embedded derivatives contained in the 2012 Notes. The company did not have any holders of 2012 Notes opt
to convert their note holdings into shares of Gevo common stock during the three months ended September 30, 2014.

The company also reported a non-cash gain of $5.7 million during the third quarter of 2014 related to a change in the fair value of the convertible notes issued
in the second quarter of 2014 to Whitebox.

The net loss for the third quarter of 2014 was $0.9 million compared to $15.9 million during the same period in 2013.

Webcast and Conference Call Information

Hosting today’s conference call at 4:30 p.m. EST (2:30 p.m. MST) will be Dr. Patrick Gruber, Chief Executive Officer, and Mike Willis, Chief Financial
Officer. They will review the company’s financial results for the three months ended September 30, 2014 and provide an update on recent corporate
highlights.

To participate in the conference call, please dial 1 (800) 708-4540 (inside the U.S.) or 1 (847) 619-6397 (outside the U.S.) and reference the access code
38261095 The presentation will be available via a live webcast at: http://www.media-server.com/m/p/ijcvbcsu?.

A replay of the call and webcast will be available two hours after the conference call ends on November 11, 2014. To access the replay, please dial 1-888-843-
7419 (inside the US) or 1-630-652-3042 (outside the US) and reference the access code 38261095. The archived webcast will be available until Midnight
EST on December 10, 2014 in the Investor Relations section of Gevo’s website at www.gevo.com.



About Gevo

Gevo is a leading renewable technology, chemical products, and next generation biofuels company. Gevo’s underlying technology uses a combination of
synthetic biology, metabolic engineering, chemistry and chemical engineering to focus primarily on the production and sale of isobutanol, as well as related
products from renewable feedstocks. Gevo’s strategy is to commercialize biobased alternatives to petroleum-based products to allow for the optimization of
fermentation facilities’ assets, with the ultimate goal of maximizing cash flows from the operation of those assets. Gevo produces isobutanol, ethanol and
high-value animal feed at its first fermentation plant in Luverne, MN. Gevo has also developed technology to produce hydrocarbon products from renewable
alcohols. Gevo currently operates its first biorefinery in Silsbee, TX, in collaboration with South Hampton Resources Inc., to produce renewable jet fuel,
octane, and ingredients for plastics like polyester. Gevo has a marquee list of partners including The Coca-Cola Company, Toray Industries Inc., Total SA and
LANXESS, Inc., an affiliate of LANXESS Corporation, among others. Gevo is committed to a sustainable bio-based economy that meets society’s needs for
plentiful food and clean air and water. For more information, visit www.gevo.com.

Forward-Looking Statements

Certain statements in this press release may constitute “forward-looking statements” within the meaning of the Private Securities Litigation Reform Act of
1995. These forward-looking statements include statements that are not purely statements of historical fact, and can sometimes be identified by our use of
terms such as “intend,” “expect,” “plan,” “estimate,” “future,” “strive” and similar words. These forward-looking statements are made on the basis of the
current beliefs, expectations and assumptions of the management of Gevo and are subject to significant risks and uncertainty. Investors are cautioned not to
place undue reliance on any such forward-looking statements. All such forward-looking statements speak only as of the date they are made, and the company
undertakes no obligation to update or revise these statements, whether as a result of new information, future events or otherwise. Although the company
believes that the expectations reflected in these forward-looking statements are reasonable, these statements involve many risks and uncertainties that may
cause actual results to differ materially from what may be expressed or implied in these forward-looking statements. For a further discussion of risks and
uncertainties that could cause actual results to differ from those expressed in these forward-looking statements, as well as risks relating to the business of
Gevo in general, see the risk disclosures in the Annual Report on Form 10-K of Gevo for the year ended December 31, 2013 and in subsequent reports on
Form 10-Q and Form 8-K and other filings made with the Securities Exchange Commission by Gevo.



Non-GAAP Financial Information

Consolidated financial information has been presented in accordance with GAAP as well as on a non-GAAP basis. On a non-GAAP basis, financial measures
exclude non-cash items such as stock-based compensation. Management believes that it is useful to supplement its GAAP financial statements with this non-
GAAP information because management uses such information internally for its operating, budgeting and financial planning purposes. These non-GAAP
financial measures also facilitate management’s internal comparisons to Gevo’s historical performance as well as comparisons to the operating results of other
companies. In addition, Gevo believes these non-GAAP financial measures are useful to investors because they allow for greater transparency into the
indicators used by management as a basis for its financial and operational decision making. Non-GAAP information is not prepared under a comprehensive
set of accounting rules and therefore, should only be read in conjunction with financial information reported under U.S. GAAP when understanding Gevo’s
operating performance. A reconciliation between GAAP and non-GAAP financial information is provided in the financial statement tables below.



Gevo, Inc.

Condensed Consolidated Statements of Operations Information

(Unaudited, in thousands, except share and per share amounts)
 
   Three Months Ended September 30,   Nine Months Ended September 30,  
   2014   2013   2014   2013  
Revenue and cost of goods sold      

Ethanol sales and related products, net   $ 9,197   $ —     $ 14,719   $ —    
Hydrocarbon revenue    778    704    3,426    2,016  
Grant and other revenue and corn sales    166    423    620    4,513  

    
 

   
 

   
 

   
 

Total revenues    10,141    1,127    18,765    6,529  
    

 
   

 
   

 
   

 

Cost of goods sold    11,760    4,746    24,709    12,865  
    

 
   

 
   

 
   

 

Gross loss    (1,619)   (3,619)   (5,944)   (6,336) 
    

 
   

 
   

 
   

 

Operating expenses      
Research and development    3,723    5,476    11,414    16,280  
Selling, general and administrative and other    3,570    6,668    13,508    19,897  

    
 

   
 

   
 

   
 

Total operating expenses    7,293    12,144    24,922    36,177  
    

 
   

 
   

 
   

 

Loss from operations    (8,912)   (15,763)   (30,866)   (42,513) 
    

 
   

 
   

 
   

 

Other income (expense)      
Interest expense    (2,017)   (1,733)   (6,227)   (7,321) 
Interest expense - debt issuance costs    (581)   —      (3,766)   —    
Gain (Loss) from change in fair value of derivatives    4,899    1,587    10,242    2,280  
Loss on conversion of debt    —      —      —      (2,038) 
Gain (Loss) from Change in fair value of 2017 Convertible Notes    5,673     544   
Other income    —      24    7    115  

    
 

   
 

   
 

   
 

Total other expense    7,974    (122)   800    (6,964) 
    

 
   

 
   

 
   

 

Net loss   $ (938)  $ (15,885)  $ (30,066)  $ (49,477) 
    

 

   

 

   

 

   

 

Net loss per share attributable to Gevo, Inc. common stockholders -
basic and diluted   $ (0.01)  $ (0.34)  $ (0.40)  $ (1.14) 

    

 

   

 

   

 

   

 

Weighted-average number of common shares outstanding - basic and
diluted    87,121,184    43,371,992    74,354,906    43,371,992  



Gevo, Inc.

Condensed Consolidated Balance Sheet Information

(Unaudited, in thousands)
 
   

September 30,
2014    

December 31,
2013  

Assets     
Current assets:     

Cash and cash equivalents   $ 14,010    $ 24,625  
Accounts receivable    2,042     1,358  
Inventories    4,027     3,581  
Prepaid expenses and other current assets    861     1,163  

    
 

    
 

Total current assets    20,940     30,727  

Property, plant and equipment, net    82,510     83,475  
Deposits and other assets    4,031     2,153  

    
 

    
 

Total assets   $ 107,481    $ 116,355  
    

 

    

 

Liabilities     
Current liabilities:     

Accounts payable, accrued liabilities and other current liabilities   $ 7,433    $ 13,030  
Derivative warrant liability    2,877     7,243  
Current portion of secured debt, net    253     788  

    
 

    
 

Total current liabilities    10,563     21,061  
Long-term portion secured debt, net    26,125     9,339  
Convertible notes, net    12,920     14,501  
Other long-term liabilities    348     479  

    
 

    
 

Total liabilities    49,956     45,380  
    

 
    

 

Total stockholders’ equity    57,525     70,975  
    

 
    

 

Total liabilities and stockholders’ equity   $ 107,481    $ 116,355  
    

 

    

 



Gevo, Inc.

Condensed Consolidated Cash Flow Information

(Unaudited, in thousands)
 
   Nine Months Ended September 30,  
   2014   2013  
Operating Activities    
Net loss   $ (30,066)  $ (49,477) 
Adjustments to reconcile net loss to net cash used in operating activities:    

Non-cash expenses    11,950    10,212  
Loss (gain) from change in fair value of derivatives    (10,786)   (2,280) 
Loss on conversion of debt    —      2,038  
Changes from working capital    (3,704)   7,787  

    
 

   
 

Net cash used in operating activities    (32,606)   (31,720) 

Investing Activities    
Acquisitions of property, plant and equipment, net    (4,553)   (2,628) 
Restricted cash - interest reserve    (2,611)   —    

    
 

   
 

Net cash used in investing activities    (7,164)   (2,628) 

Financing Activities    
Payments on secured debt    (9,720)   (6,715) 
Proceeds from issuance of debt    25,907    —    
Proceeds from issuance of common stock    18,000    —    
Other financing activities    (5,032)   (20) 

    
 

   
 

Net cash used in financing activities    29,155    (6,735) 

Net decrease in cash and cash equivalents    (10,615)   (41,083) 

Cash and cash equivalents    
Beginning of period    24,625    66,744  

    
 

   
 

Ending of period   $ 14,010   $ 25,661  
    

 

   

 



Gevo, Inc.

Non-GAAP Financial Information

(Unaudited, in thousands)
 
   Three Months Ended September 30,   Nine Months Ended September 30,  
   2014   2013   2014   2013  
Gevo Development, LLC / Agri-Energy, LLC      

Loss from operations   $ (2,779)  $ (4,852)  $ (10,900)  $ (10,285) 
Depreciation and amortization    1,374    584    2,498    1,651  
Non-cash stock-based compensation    30    46    30    46  

    
 

   
 

   
 

   
 

Non-GAAP loss from operations   $ (1,375)  $ (4,222)  $ (8,372)  $ (8,588) 
    

 

   

 

   

 

   

 

Gevo, Inc.      
Loss from operations   $ (6,133)  $ (10,911)  $ (19,966)  $ (32,228) 
Depreciation and amortization    236    280    716    907  
Non-cash stock-based compensation    607    993    607    993  

    
 

   
 

   
 

   
 

Non-GAAP loss from operations   $ (5,290)  $ (9,638)  $ (18,643)  $ (30,328) 
    

 

   

 

   

 

   

 

Gevo Consolidated      
Loss from operations   $ (8,912)  $ (15,763)  $ (30,866)  $ (42,513) 
Depreciation and amortization    1,610    864    3,214    2,558  
Non-cash stock-based compensation    637    1,039    637    1,039  

    
 

   
 

   
 

   
 

Non-GAAP loss from operations   $ (6,665)  $ (13,860)  $ (27,015)  $ (38,916) 
    

 

   

 

   

 

   

 



###

Media Contact:
Robin Peak
Gevo, Inc.
T: (720) 267-8632
rpeak@gevo.com

Investor Contact:
Mike Willis
Gevo, Inc.
T: (720) 267-8636
mwillis@gevo.com
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Gevo, Inc. (NASDAQ:GEVO)

3Q 2014 Earnings Conference Call Transcript

Nov. 11, 2014 16:30 EST

Operator

Welcome to the Third Quarter 2014 Gevo Incorporated Earnings Conference Call. My name is Ellen and I will be your operator for today’s call. At this time,
all participants are in a listen-only mode. Later, we will conduct a question-and-answer session. Please note that this conference is being recorded.

I will now turn the call over to Mike Willis, Chief Financial Officer. Mr. Willis, you may begin.

Mike Willis - Chief Financial Officer

Good afternoon and thank you for joining Gevo’s third quarter 2014 conference call. I am Mike Willis, Gevo’s CFO; with me today are Pat Gruber, our CEO;
and Brett Lund, our Chief Licensing Officer and General Counsel.

Earlier this afternoon, we issued a press release, which outlines the topics that we plan to discuss today. A copy of this release is available on our website at
www.gevo.com.

I would like to remind our listeners that this conference call is open to the media and we are providing a simultaneous webcast of this call to the public. A
replay of our discussion will be available on our website later today.

On the call today and on this webcast, you will hear discussions of non-GAAP financial measures. Non-GAAP financial measures should not be considered
in isolation from, or as a substitute for, financial
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information presented in accordance with GAAP. Reconciliation of these non-GAAP financial measures to the most directly comparable GAAP financial
measures is contained in the press release distributed today, which is posted on our website.

We will also provide certain forward-looking statements about events and circumstances that have not yet occurred, including projections of Gevo’s operating
activities for the remainder of 2014 and beyond. These statements are based on management’s current beliefs, expectations and assumptions and are subject to
significant risks and uncertainty, including those disclosed in Gevo’s most recent Annual Report on Form 10-K, which was filed with the SEC on April 14,
2014 and in subsequent reports and other filings made with the SEC by Gevo. Investors are cautioned not to place undue reliance on any such forward-
looking statements. Such forward-looking statements speak only as of today’s date and Gevo disclaims any obligation to update information contained in
these forward-looking statements, whether as a result of new information, future events or otherwise. Please refer to Gevo’s SEC filings for detailed
discussions of the relevant risks and uncertainties.

On today’s call, Pat will begin with a review of our recent business developments. I will then review our financial results for the third quarter of 2014.
Following the presentation, we will open the call up for questions.

I will now turn the call over to Pat.

Pat Gruber - Chief Executive Officer

Thank you, Mike. Thank you all for joining us on our quarterly call. I believe we had very good quarter. I am excited about providing you an update on the
progress we are making in our plant in Luverne and our recent commercial development activities. Here are the highlights. 1, our Luverne plant is working
well on side-by-side operation producing isobutanol and ethanol. Number 2, our commercial activities are ramping up. Demand for our products look good.
Winning Formula 1 races with our product is exciting and continues to show the numerous end-market applications for our isobutanol. Number 3, we
continue to improve on our path to profitability. In the third quarter, the EBITDA burn at Luverne decreased by almost 70% as compared to quarter one of
this year and we are still looking to become breakeven at the plant on an EBITDA basis by the end of the year.

So, let me first talk about Luverne. We continue to meet our objectives in the side-by-side production of isobutanol and ethanol. Recall that, we have setup
our plant in Luverne, Minnesota to use one fermenter to produce isobutanol and three to produce ethanol. In the third quarter we finished installing phase 3 of
the side-by-side capital—a distillation column to assist in removing of water from the isobutanol. The implementation of that project went well and
equipment operates as expected. The isobutanol side of the plant is working well. We have learned how to manage and contain infections. We have been
pleased with the quality of the crude isobutanol coming out of the process. It’s more pure than we expected. Now, our focus has been on and continues to be
on: improving the batch size while avoiding infections; the number of gallons per batch; and, the turnaround time between batches—all-in-all driving down
the cost of production. We have been making very good progress. We have increased the batch size. We have improved our turnaround time between batches
by about 50% compared to just few months ago. We have also begun selling animal feed product from the isobutanol side of the plant.
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Going forward, we remain on track to achieve our goal of 50,000 to 100,000 gallons per month of isobutanol production by the end of 2014. We believe that
the plant as currently configured would have a capacity of 2 million to 3 million gallons of isobutanol per year running one fermenter on isobutanol. We are
now confident enough in the consistency of our production and we feel really good about introducing isobutanol product on an ongoing commercial basis into
the specialty chemicals and specialty gasoline blendstock markets. We also have enough data now to see that the cost targets for isobutanol production
continue to look achievable with incremental improvements. What I am referring to now is the long run production targets; they look reasonable.

The ethanol side of the plant has also been working well. We have been meeting our goals of producing in the range of 1.5 million gallons per month. Even
though ethanol prices were depressed this last quarter, our ethanol sales were still profitable. Luverne is a good location to access corn and sell animal feed.

In 2015, we will have to make a decision of how much isobutanol we should produce in Luverne and determine if we should switch one or more of our
fermenters over to isobutanol. This decision will be based upon the technical capability of the equipment and the potential profit margins of both ethanol and
isobutanol. We of course want to maximize profitability of the site, while producing isobutanol.

Now, let me turn to the commercial front. Recall that our strategy here is to focus on the specialty fuel and specialty chemical market segments. I am pleased
to report we are making good progress on both of those fronts. In the specialty isobutanol fuel segment, we announced that we are selling isobutanol to Gulf
Racing Fuels for their new line of marine and off-road fuels. These new bio-fuels are designed to meet Gulf Racing Fuels’ requirements for oxygenated off-
road fuel. Initially, Gulf Racing Fuels intends to create three new fuels that will target marine uses, and all-terrain vehicles. Each fuel will use an isobutanol
blend of approximately 16.1%. It’s designed to deliver lower emissions and superior performance characteristics. These fuel blends are also designed to meet
the EPA emissions requirements for marine and off-road engines without suffering from water solubility issues. The overall market opportunity for the U.S.
marine and off-road fuels is estimated to be over 1.7 billion gallons per year as reported by the EIA Annual Energy Outlook. We are very pleased to be
working with Gulf.

Now, we are also working with other partners as well. Our partners are engaged and in turn have engaged their supply chains. Additionally, the year-long
durability testing with U.S. Coast Guard has been wrapped and the final report is being generated. We expect these results within a few months. In the next
weeks and months, we expect to be making more announcements in terms of product introductions, additional partners and other key events.

In the specialty chemicals area, we have begun supplying our isobutanol for solvents and other specialty applications. The gas, oil and mining sectors are
interesting growth opportunities for isobutanol. We have been working with a leading global chemical distributor. We have targeted the market entry points
and geographies. We are pleased with the progress we have made with this customer and expect to be making announcement in the coming weeks.
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We also continue to sell products in the hydrocarbons front. As you recall, these are products made from isobutanol we produce at Luverne. We ship the
isobutanol from Luverne to our hydrocarbons facility located at South Hampton Resources in Silsbee, Texas, where the isobutanol is further processed into
products like bio-jet fuel, bio-paraxylene and bio-isooctane.

Now, this quarter, we are very excited to announce the commercial sale of isooctane to Total for use in Formula 1® races. A couple of their groups, Total
Additives & Special Fuels and Total R&D, produced and introduced our renewable isooctane racing fuel product for Formula 1® racing cars. Some of our
isooctane went into the Infiniti Red Bull Formula 1® racing team, who achieved Grand Prix victories in Canada, Hungary and Belgium. It’s exciting to see
that renewable resource-based fuels can have such good properties and such good performance that Formula 1® racers benefit. Of course, Formula 1® is a test
bed for many new technologies, such as fuel blends that ultimately makes their way into mass-market consumer applications. So, we expect many of the
benefits that Formula 1® cars experience would translate to standard automobile use. Total has been a great partner and we look forward to continuing to
work with them and Formula 1® Racing.

We also continue to sell our ATJ, or alcohol-to-jet, product to the military and to commercial airlines for testing. The jet fuel from isobutanol works well.
Commercially our demand looks good. Our price points look good. While we look forward to growing the applications in the markets.

Summarizing then, Luverne is working well—producing isobutanol and ethanol. We are on track with previous guidance. We have significantly improved the
cash flow profile of the plant and are pushing to reach breakeven at the plant by the year end. Our cost of production targets for isobutanol continued to look
achievable with incremental improvement. Our targets and our projections for margin all look good. We have an increasing customer set with some exciting
applications that prove our products work very well in their application. Our price points for selling product look good. Overall, I am very pleased with the
progress.

Mike will now take us through the financials.

Mike Willis - Chief Financial Officer

Thank you, Pat. Gevo reported revenue in the third quarter of 2014 of $10.1 million as compared to $1.1 million in the same period in 2013. The increase in
revenue during 2014 is primarily result of the production in the sale of ethanol and distiller’s grains of $9.2 million following the transition of the Luverne
plant to side-by-side. During the third quarter of 2014, hydrocarbon revenues were $0.8 million primarily related to the shipment of bio-jet fuel to the U.S.
military during the quarter. Gevo also continued to generate revenue during the third quarter of 2014 associated with ongoing research agreements.
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Cost of goods sold increased to $11.8 million in the third quarter of 2014 versus $4.7 million in the same period in 2013 due to the increased production
activity at the Luverne plant under side-by-side. Gross loss was $1.6 million for the three months ended September 30, 2014 versus $3.6 million in the same
period in 2013. After deducting depreciation expense, the cash gross loss was $0.2 million for the third quarter of 2014.

R&D expense was $3.7 million in the third quarter of 2014 compared to $5.5 million reported in the third quarter of 2013. Our R&D activities in the third
quarter of 2014 continued to be focused on the optimization of our technology to further enhance isobutanol production rates at Luverne as well as
production-related activities at our hydrocarbons demo plant in Texas, where we produced our bio-jet, paraxylene and isooctane products. R&D expense
decreased in the third quarter of 2014 compared with the same period in 2013 due primarily to a $0.6 million reduction in salary and consultant-related
expenses as well as a $0.8 million decrease in expenses at the hydrocarbons demo facility.

SG&A expense for the third quarter of 2014 decreased to $3.6 million compared to $6.7 million for the comparable quarter in 2013. Our third quarter 2014
results continued to show the benefit of cost savings actions, including decreases of $2.1 million in legal expenses largely related to litigation matters and a
decrease of $0.6 million in compensation-related expenses. Going forward, we do expect an increase in expense associated with our ongoing litigation with
Butamax. Although the Delaware District Court has stayed the litigation involving Butamax’s “foundational patents,” on September 3, 2014, the Court
scheduled two additional trials with Butamax covering other patents.

Within total operating expenses for the third quarter of 2014, we reported approximately $0.9 million for non-cash stock-based compensation. For the third
quarter of 2014, we reported loss from operations of $8.9 million, down from loss from operations of $15.8 million in the third quarter of 2013. Interest
expense for the third quarter of 2014 was $2.6 million compared to $1.7 million in the third quarter of 2013. The increase was primarily due to the increased
debt associated with the Whitebox financing we completed in May 2014.

We reported a non-cash gain of $4.9 million during the third quarter of 2014 related to changes in the fair value of our derivative warrant liabilities and
embedded derivatives contained in the convertible notes issued in 2012. The company also reported a non-cash gain of $5.7 million during the third quarter of
2014 related to a change in the fair value of the Whitebox convertible notes. For the third quarter of 2014, we reported a net loss of $0.9 million or a loss of
$0.01 per share based on weighted average shares outstanding of 87,121,184. This compares to a loss of $15.9 million in the third quarter of 2013 or a loss of
$0.34 per share. During the third quarter, there were no conversions of convertible notes and at quarter end we had 99,592,898 shares outstanding.

As previously disclosed, we closed an underwritten public offering in August of 30 million shares of common stock plus warrants to purchase an additional
15 million shares of common stock. The warrants have an exercise price of $0.85 per share and expire on August 5, 2019. The shares of common stock and
warrants were sold together as common stock units, but were immediately separable and issued separately. The gross proceeds to Gevo from this offering
were approximately $18 million, not including any future proceeds from the exercise of the warrants. As a result, our cash on hand at September 30 was $14
million.
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With that, I will turn the call back to Pat.

Pat Gruber - Chief Executive Officer

Thank you, Mike; and I think with that we can turn to questions. Operator?

Question-and-Answer Session

Operator

Ellen: Thank you. We will now begin the question-and-answer session. If you have a question please press star then one on your touch-tone phone. If you
wish to be removed from the queue please press the pound sign or hash key. If you are using a speaker phone you may need to pick up the handset first before
pressing the numbers. Once again, if you have a question please press star then one on your touch-tone phone. The first question is from Mike Ritzenthaler
with Piper Jaffray. Please go ahead.

Mike Ritzenthaler - Piper Jaffray

Mike: Hi, good afternoon.

Pat Gruber: Hey, Mike.

Mike Ritzenthaler: I was wondering if you guys could provide an update on PTA or the PX after-market development, how that’s proceeding? Have some of
those higher value hydrocarbons taken a bit of a back seat to seeding the fuel markets as you look out over the next 6 to 12 months?

Pat Gruber: Okay, let’s break that in parts. First one is the PTA, which means for everyone else’s benefit terephthalic acid or the paraxylene that goes into
terephthalic acid, which in turn goes into PET. That’s in the process now of being converted into PET by Toray. And so that continues to move forward and so
far it’s gone very, very well.

In terms of the priority of the hydrocarbons, it’s interesting. The hydrocarbons are I would put them in the ‘hot topic’ category for people; it seems there
aren’t really that many companies in the world who have a capability to deliver renewable isooctane and fully renewable jet fuel of the kind that we have,
where it actually is the JP-5 or JP-8 and meet the specs. So those are hot topics. So, we continue to go ahead and work those markets. As far as delivery of
isobutanol in the specialty fuels area, Gulf and others will be taking that load off us basically; they do the work. Does that answer your question, Mike?

Mike Ritzenthaler: Yes, it does. I guess as it goes, as it pertains to the purity levels, you are saying that they are a little bit better than expected. Now, does that
help with the tolling costs? And I have one other follow-up related to that. I was just curious about the tolling costs, maybe those come in a little bit lower
than you expect, too?
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Pat Gruber: Yes, it makes it much easier to purify. And as we get better and better at running our process, we haven’t pushed the limits of the plant yet as to
how good we can make it. We are still learning.

Mike Ritzenthaler: Good. Yes, I was curious about the tolling too, whether that’s considered plant level? I mean that’s part of getting product to market so I
am assuming that that’s all included in your plant level breakeven economics?

Mike Willis: Correct, yes.

Mike Ritzenthaler: Okay. All right, super. I guess one housekeeping item real quick too on SG&A expenses. They have been ratcheting down. I think you
guys have been more conscious about that line. Are we at a point where we should continue to see sequential declines in corporate level expenses?

Mike Willis: Yes, Mike. That’s our task is to continue to extract as much cost out of the system as possible. So, whether that be G&A or on the R&D front, we
are always looking for ways to cut costs.

Pat Gruber: Right. As we wrap up projects and things change too, we don’t need the same level of resources as we achieve success. Biotechnology
developments have gone extremely well so we did need as big team and they continue to go really well.

Mike Ritzenthaler: Okay, excellent. Thanks guys.

Operator

Ellen: The next question is from Caleb Dorfman with Simmons & Company. Please go ahead.

Caleb Dorfman - Simmons & Company

Caleb: Good afternoon.

Pat Gruber: Hi, Caleb.

Caleb Dorfman: I think it’s a question that we always have: how are you thinking about ramping up the isobutanol production at the Luverne facility now that
you have an acceptance of the product in market. What is the trigger you are looking for?

Pat Gruber: Yes. So, since the last time you asked me this one (since you ask this pretty regularly) our thinking is changing and that’s because our bug
performance has improved so much. So, right now, we are looking at the equipment and how it applies to the other three fermenters. How our bug would
work in the other three fermenters and there is a question of do we covert one or more of those ethanol fermenters back over to isobutanol? As we get more
experience under our belt, it has looked more feasible and reasonable to do so. That’s what we are looking at. Of course, the decision actually comes from: we
have to get good at making isobutanol in the first place. I would feel good when we are up in that couple of hundred thousand, 150,000 to 200,000 gallons per
month range on one single fermenter. If we are good enough to do that, we have our bug working the way it looks like it works, I think then we probably
could switch over assuming the margins are all there and the operability of the equipment is all there.
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Caleb Dorfman: Do you think this could be a 2015 event for sure then or could it possibly creep into 2016?

Pat Gruber: No, it would be – well, I am not going to say for sure on anything but it’s a 2015-ish thing is what I am thinking about.

Caleb Dorfman: And, I know in the release, and you reiterated this on the call, you said that the long-term production cost targets are achievable at
incremental profit learning curve improvement. Can you detail what those are? Is it that you just need to be producing at a higher throughput level or what
exactly are those improvements you still need?

Pat Gruber: Yes. What I am specifically referring to is that—if you look at the ultimate cost projections of a product like isobutanol, if you take the cost of the
carbohydrate and say what does it look like when it’s fully optimized in the fullness of time, you did that engineering study and wrote it all in a piece of paper
you come up with a number, and I am saying that, that number all looks valid so far, that we can achieve that. A large part of it is ramping it up. Other parts
are just the optimization of it—of the process itself and being good at it. So, it’s the turnaround times, the batch sizes, the throughput in gallons, the
optimization of energy and a whole bunch of things like that. But they are all in the reasonable categories. What we like about that is our isobutanol process
looks like it will be—it is a very economical process when it’s all optimized.

Caleb Dorfman: And finally, you have $14 million in cash, Mike, how are you thinking about the future funding for the company?

Mike Willis: Well, as always, Caleb, we are going to be opportunistic in terms of fundraising. That said, we always explore other, call them non-dilutive-type
finance - or types of arrangements that provide capital to the company. Pat alluded to this a moment ago, which is related to the hydrocarbons business. We
are seeing more and more interest in that aspect of the company. So, we are thinking of creative ways on which we could potentially monetize that in some
form or fashion that is beneficial to the entire Gevo organization. There are a couple of other things that are probably too early for me to describe at this stage,
but ultimately it’s just going to be opportunistic.

Caleb Dorfman: Very helpful. Thank you.

Pat Gruber: Thanks, Caleb.

Operator

Ellen: As a reminder ladies and gentlemen if you would like to ask a questions press star then one. The next question is from Jeff Osborne with Cowen &
Company. Please go ahead.
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Jeff Osborne - Cowen & Company

Jeff Osborne: Great. Good afternoon. Just a couple of questions from me. I was wondering, Mike, if you can detail the legal expense assumptions, I think you
talked about a $2.1 million reduction, I think that was year-on-year if I heard you right, but with the two new court cases being scheduled, should we go up a
similar amount $2 million-ish. I am just trying to get a sense of the OpEx trajectory in light of the legal developments?

Mike Willis: So, you heard me correctly, that was year-on-year. Brett Lund, our legal counsel, is here with us, so I will actually turn the question over to him.

Brett Lund: Sure. So, we have known about these cases for quite a while. They have been hanging around out there. Now, that they are calendared, we
actually have started budgeting for them and we have been pretty successful in the last 2 years in reducing our legal spend by approximately 50% and we will
continue to drive down that spend as much as possible, but in terms of specific amounts, we don’t disclose those for competitive reasons.

Jeff Osborne: Okay, I understand. Can you just talk about in light of the last question or the last analyst question on the cash levels, what is the monthly cash
burn now obviously there is some improvements that you have made, but I am just trying to get a sense of what the Luverne facility as well as the corporate
overhead is burning?

Mike Willis: Yes. As we have described previously, our target is to get the plant to EBITDA breakeven. So, again, the target there will be closer and closer to
zero in terms of burn. In terms of corporate, ex-litigation, we are running in probably about $1 million a month range, net of hydrocarbon and grant revenue,
and then on the litigation front, for competitive reasons, we are always somewhat close to vest on that number.

Jeff Osborne: Okay. Then the last question from me is just you alluded to Pat discussed what you would assess to convert the second fermenter over to
isobutanol from ethanol, can you just remind us on what the cost to do that would be and then what the downtime at the facility would be? I am just trying to
get a sense of, if you were to put the switch on that middle of next year at some point, how the cadence of revenue would be impacted through that process?

Pat Gruber: Yes, it’s a relatively short changeover to do. So, from an income standpoint or revenue standpoint plan, we wouldn’t see much interruption. And
then in terms of the actual capital costs itself, we have to pin down the details and once we see more the performance of the organism then project it out to
those other fermenters. So, I can’t give that to you – it’s not going to be huge. It’s an incremental piece of capital, small, small capital.

Jeff Osborne: Okay, great. Thank you.

Operator

Ellen: Once again, if you have a questions press star then one. We have no further questions at this time. I will turn the call back to Pat Gruber for closing
remarks.
 

9



Pat Gruber - Chief Executive Officer

Alright, thanks for joining us. I appreciate that you attended the call. Thanks much. Bye.

Operator

Thank you. Ladies and gentlemen, this concludes today’s conference. Thank you for participating. You may now disconnect.
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